System z Software

System z Software Internal IBM Learning Roadmap

Explore System z specific learning
opportunities for IBM sellers:

= Foundational Learning

= Knowledge Building

— Sales Mastery

— Selling Resources

— Linux on System z

— Right Fit for Purpose
— Competitive and TCO

= Specialty Learning

— Software Brands

= Learning Resources

Visit:

http://pokgsa.ibm.com/~kdohara/
public/roadmap.html
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System z Software

Explore all of the learning
opportunities in System z software
for IBM Business Partners, including:

= Mandatory Learning
= Optional Learning System z

= Specialty Learning Brand
— Sales Mastery
— Technical Certification

= Hot New Learning

Visit:
https://www.ibm.com/partnerworld/
page/swg com sfw systemz skills
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The roadmap (PDF, 298] contalng aclivities which fall info three prirmary catégories: mandalory
leaming, aptional leaming and specialty leaming. Mandatory earning is raquired 1o participata in
the T for Systam z Software channels program, Optional bearning will help improve your skills
and success, Specialty leaming will deepen your knowledge of System z Software brand
salutions, and successiul complation of the brand sales mastery t@sts is requingd in order to
raximize the discounts you raceive on System 2 OTC tools. There i5 also 3 section entitled Hot
Hew Learning, where new highl-recommendad leaming material will be posted as appropriate,
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System z Software

The Value of System z course
Is adapted for IBM Business
Partners and for customers.
Contents include:

. Why Should You Care about
Something that Everyone
Says Is Old, Expensive, and
Hard to Use?

. It's the Same, Only Different!

3. The Future Runs on System z

. System z - You Can Afford It,
but Might Not Know It!

Quickview (optional)

Download from:

http://www.ibm.com/services/
weblectures/div/iibm/z101

The Value and Differentiation of System z

Module 1: Why Should ¥You Care about Somathing that Everyone Says Is Old, Expensive, and Hard to Usa?
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Why Should You Care About System 27

Wy should you care aboul System 27 Click the followng graphic s 10 learm the reasons why IBM Syslem 2 should be considenad in loday's
erferprise emirenments, providing angoing value whie sddressing 1op cuslomer concems, The informaton opans in 3 separate window,
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