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to our VaLueD BuSIneSS PartnerS:

on behalf of everyone at iBm information management, we are pleased to invite you to join us in The hague 
in June 2008 for the first ever iBm information on demand Conference in europe, middle east & africa (emea).  

This will be the largest and most valuable iBm event in emea for our information management community, 
with a target audience of over 2,000 attendees representing some of the leading organisations from across 
the region. aimed at business and technical leaders from every industry sector, the Conference will demonstrate 
how information on demand is helping organisations to improve customer service, optimise business efficiency, 
demonstrate compliance and achieve real competitive advantage.

This premier conference is building on the success of iBm’s global information on demand Conference 
and european events such as the eCm user Conference.  This event is designed to bring together information 
management customers, prospects, the business partner network and iBm experts and sales channel into 
one forum in order to explore and share local european market dynamics and business priorities, key 
technical issues, and real-life experiences of implementing information on demand. 

The Conference will run for four full days and will include main tent general sessions, technical educational 
opportunities, hands-on-labs, and approximately 400 breakout sessions that will explore the business, 
technical and solution scope and benefits of information management in action.  Creating good networking 
opportunities in an open and welcoming environment is a vital component of the event’s success.  
The Partner expo solution Centre will be the central communication centre for the week’s networking activities.  
as an exhibitor you will have the opportunity to meet delegates and showcase your solutions, technology 
and services in order to close existing business and generate new leads.

The following prospectus outlines the exhibitor and sponsorship opportunities in greater detail.  
so, act. right. now! in order to take advantage and be part of the iBm information on demand emea 
Conference. 

We look forward to welcoming you at iBm information on demand emea Conference 2008.

sincerely,

Michelle unger tony rummans
vice President, vice President,
information management software sales information management software sales
northeast europe southwest europe
iBm iBm
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ConferenCe agenDa at a gLanCe* 

MonDay, 2 June 
15.00  –  20.00  Registration 

tueSDay, 3 June 
07.00  –  09.00  Registration 
09.00  –  10.15  General Session Conference Opening & Welcome 
09.00  –  18.00  Certification Testing 
10.00  –  18.00  Expo open, One to One Executive Meetings, Meet the Experts 
10.30  –  17.50  Breakout Sessions
10.30  –  11.20  Featured Keynote, Enterprise Content Management 
11.30  –  12.20  Featured Keynote, Data Servers 
13.45  –  14.35  Featured Keynote, Information Platform & Solutions 
17.45  –  19.45  Welcome Reception 

WeDneSDay, 4 June 
07.00  –  09.00  Registration 
09.00  –  10.15  General Session, Motivational 
09.00  -  18.00  Certification Testing 
10.00  –  18.00  Expo open, One to One Executive Meetings, Meet the Experts 
10.30  –  17.50  Breakout Sessions 
20.00  –  24.00  Beach Party 

tHurSDay, 5 June 
07.00  –  09.00  Registration 
10.00  –  18.00  Expo open, One to One Executive Meetings, Meet the Experts 
09.00  –  18.00  Certification Testing 
09.15  –  17.25  Breakout Sessions 
20.00  –  23.00  Social Event 

frIDay, 6 June 
07.00  –  09.00  Registration 
10.00  –  14.30  Expo open, One to One Executive Meetings, Meet the Experts 
09.00  –  13.00  Certification Testing 
09.00  –  13.05  Breakout Sessions 
13.05  –  14.30  Lunch & Closing Session 

*Conference Agenda subject to change 
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ConferenCe DeSCrIPtIon

IBM Information on Demand eMea Conference 2008
Tuesday-Friday 3-6 June 2008
World Forum Convention Centre
The hague, The netherlands
ibm.com/software/europe/data/conf 

The theme of the iBm information on demand Conference is: act. right. now!

information on demand is about getting the right information to the right people and having the right 
processes in place that enable people to act at the right time. it is about creating business value and 
reducing risk by integrating, analysing and optimising all types and sources of information throughout  
its lifecycle.  in the fast paced business environment that we all now work within, it is critical to have  
the information necessary to act. right. now!

■ act. on emerging business opportunities. Competitive threats. Changing market conditions.
■ right. By having the right information. right context. right process. right controls.
■ now. make the right business decisions. right now!

thought Leadership
The Conference runs for four days and includes general sessions, unique educational opportunities, and 
approximately 300 breakout sessions that will explore the business, technical and solution scope and 
benefits of information management in action.

access to IBM executives and experts
Throughout the entire week, key iBm executives will be available for appointment for one-on-one 
meetings and sales briefings with you and your customers.  another key aspect of the Conference is  
that it offers multiple opportunities to engage in networking with customers, iBm employees and  
other business partners. 

networking and access to Delegates
The Partner expo solution Centre is designed to contain the complete overview of iBm information 
management solutions and services as well as those of its partner network. it is a unique opportunity  
for partners to showcase their offerings, meet with customers and prospects, and to establish new 
contacts within iBm.  The expo will be open throughout the event and will host key networking 
opportunities such as the welcome reception, lunch and coffee breaks. The communication centre can  
be found here and will be the meeting point throughout the Conference.  The Partner expo solution 
Centre will be the focal point of the Conference.
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BuSIneSS Partner BenefItS at a gLanCe

a unIque oPPortunIty: 
■ meet over 2,000 delegates at the largest and most valuable iBm event for the information 
 management Community

■ showcase your solutions in order to develop awareness, generate leads, deepen relationships
  and ultimately increase sales

■ Take advantage of invaluable networking opportunities with customers, prospects, industry 
 experts, peers and iBm information management executives 

■ generate revenue by closing and progressing existing deals

■ gain insight into iBm’s information management strategy and vision 

■ differentiate yourself in your markets by learning more about the full breadth of information
  management technologies 

tHe Partner eXPo SoLutIon Centre: 
■ is the focal point of the Conference

■ Will be open throughout the Conference

■ acts as the central communication centre

■ is the place where people meet and business is done

■ Provides partners with the opportunity to showcase their brand, solutions and services

■ offers multiple sponsorship opportunities for partners to engage with attendees

June 3 - 6, 2008 The Hague, Netherlands
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BuSIneSS Partner oPPortunItIeS

SPonSorSHIP PaCkageS
SPonSorSHIP LeVeL Platinum gold kiosk

Investment ¤ 37,500 ¤ 31,500 ¤ 6,950

# Packages available 4 10 44

Package Detail  see Page 7 

Pick one from the respective 
Sponsor Level options

■	reSerVeD
■	available

■	Conference  
 Backpack: 
 2 available
■	delegate shirt 
■	Conference 
 lanyard

■	‘you are here’ 
 Boards
■	shuttle Buses
■	Conference Pocket 
 guides
■	Bottled Water
■	Conference Pens
■	Conference Pads
■	luggage Tags
■	airplane relax neck  
 Pillows
■	Conference Caps
■	Conference
 Peppermints
■	Beach Balls

■	none available

InDIVIDuaL SPonSorSHIPS

WeLCoMe reCePtIon SPonSor (tue 3 June) - ¤7,500  reSerVeD
■ Conference guide Welcome reception advert with logo, Welcome reception signage

BeaCH Party SPonSor (WeD 4 June) - ¤24,500  reSerVeD
■ viP area, conference guide Party advert with logo, Party signage, Party flyer with logo

ConferenCe guIDe/ IoD MagazIne
■ Full Page advert in the iod magazine - ¤3,000
■ Full Page article in the iod magazine - ¤1,500 (only offered in combination with advert)

HoW to Be InVoLVeD?
these packages are available until 11 april 2008. further sponsorship opportunities are currently being 
identified.  for more information on Sponsorship opportunities, please contact:

godwin Joseph
sponsorship director
mobile +44 (0) 7973 424 559
email: godwin.joseph@gpj.com 
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BuSIneSS Partner oPPortunItIeS

SPonSorSHIP PaCkageS – DetaILeD BreakDoWn
DeSCrIPtIon Platinum gold kiosk

  Pre-eVent

email
- email including customised brand/ product/ service 
 message to all delegates

Conference Website
- Banner advert
- Company name
- Company description
- hyperlink to company website

  on-SIte

registration
- Full conference registration 1
- additional passes ¤ 800

kiosk
- 1m x 1m plug and play
- additional Kiosk at ¤ 4,000

Conference guide (full colour)
- acknowledgement of sponsorship
- Company description in iod magazine (agenda and guide)
- Company advert in iod magazine (agenda and guide)

Vendor Breakout
- vendor sponsored 50 minute session (iBm to approve content)

one to one Meeting Slots
- use of meeting area for executive and client meetings x 4

Conference Bag
- include one piece of collateral

Conference Signage
- general session logo
- Breakout session logo
- Prominent message banner
- digital signage

  PoSt-eVent

email
- Thank you email to vendor Breakout attendees  

note:
1  Full Conference registration includes access to all general sessions, breakout sessions, and meals
2  including speaker

© Copyright iBm Corporation 2008.  all rights reserved. 
iBm and the iBm logo are trademarks of international Business machines Corporation in the united states, other countries or both. 
other company product or service names may be trademarks or service marks of others.
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